
PRODUCT MANAGER, INFLATABLE BOATS AND ACCESSORIES - LANKHORST
TASELAAR

Company details

Lankhorst Taselaar BV is an international wholesaler in the field of watersport articles. From its head office in Heerenveen and its

branch in Rheine (Germany), Lankhorst Taselaar BV supplies more than 12,000 different products to water sports related companies

such as water sports shops, shipyards, sailmakers etc. in the Netherlands, Belgium, Luxembourg, Germany, England, Ireland, Spain and

Denmark. All goods are stored and distributed from its central warehouse in Heerenveen. The product portfolio consists of many well-

known A-brands and private label brand, Talamex.

Lankhorst Taselaar is an affiliated company of Brunswick Corporation, one of America's longest established businesses. Brunswick

Corporation endeavours to install "Genuine Ingenuity" in all of its leading consumer brands.

Lankhorst Taselaar is part of Mercury Marine, a $2.44 billion division of Brunswick Corporation. With a network of 6,000 dealers, Mercury

is the world’s leading manufacturer of recreational marine propulsion engines. It provides engines, boats, services and parts to

recreational, commercial and government users. Mercury’s industry-leading brand portfolio includes Mercury and Mariner outboard

engines; Mercury MerCruiser sterndrives and inboard engines; MotorGuide trolling motors; Attwood, Garelick and Whale marine parts

and accessories; Land 'N' Sea, Kellogg Marine, Lankhorst Taselaar, Payne’s Marine and BLA parts and accessories distributors.

For more information, see:

www.bruswick.com

www.mercurymarine.com

www.lankhorst-taselaar.nl

Function

The Product Manager for Inflatable boats and accessories is responsible for proactively managing and marketing the inflatable business

and the product portfolio with the overall objective of growing sales and profit. Without having direct authority on sales, s/he ensures that

bottom line performance of inflatables is optimized by providing direction, support and developing programs for those having sales

authority and accountability. S/He is responsible for keeping the product portfolio up-to-date and is expected to be a front runner in the

market about product knowledge. S/He will travel to visit the factory, key accounts or attend specific events.

Accountabilities:

Manages the product line life cycle from strategic planning to tactical activities specifying market requirements for current and future products

Maintains knowledge of existing product performance and trends (including competition) by conducting market research supported by on-going

visits to customers, suppliers and boat shows

Coordinates the development of existing products to meet the market requirement and increase sales. S/He is responsible for pricing strategy for

the portfolio.

Responsible for (daily) contact with supplier and visiting them in China approx. 3 or 4 times a year. Main objective is to ensure that the quality of the

product is in line with the agreement. Keep the quality documents up-to-date and help the factory to improve their standards

Provides support to the Sales department and distributors through the implementation of new programs and development of tools to optimize

sales like sales and margin analysis, price trends. Actively shares best practices with colleagues on the field responsible to sell

Coordinates and helps Marketing to build that proper material is available and is provided timely (product related catalogues, brochures, point of

sales material, web site, information via extranet and press information …)

Manages the relationships around inflatables between Lankhorst Taselaar and Mercury EMEA

Works with customer service department to ensure that after service meets the defined standards:

claims are documented

timely solved to the custome

analysed for structural improvements towards suppliers

Helps to build easy to use reference material (paper and films) for majority of small issues/repairs

Is the main point of contact for the suppliers in order to:

collect the information for the MSDS (Material Safety Data Sheet)

and provides the necessary compliance related information for product certification and homologation as required by regulatory

commissions/authorities

Provides relevant information to forecast in order to ensure the product availability

Profile

Higher Education or equivalent experience, Commercial, Business oriented

5 years experience in similar role

Strong knowledge of boating market place and inflatables

Ability to lead and manage execution in an indirect management environment

Strong interpersonal and communication skills

Good presentation skills

Ability to work independently and to work in a multinational environment across different cultures

Strong analytical skills

Customer focus

http://www.bruswick.com/
http://www.mercurymarine.com/
http://www.lankhorst-taselaar.nl/


Selling/influencing skills

Willingness to travel

Fluent in Dutch and English (both written and spoken) – Other languages is an asset

Computer literate: MS office, SAP

Offer

Lankhorst Taselaar BV offers to you:

an informal driven work environment

the opportunity to develop your competencies further

a competitive salary package in line with your experience and expertise


